Value Proposition Assumptions

How would you define your primary target customer? 
If relevant, distinguish between the buyer and the user
________________________________________________________________
________________________________________________________________
________________________________________________________________

What is the key need that would drive your customers to look for a solution?
________________________________________________________________
________________________________________________________________
________________________________________________________________

How would you define your solution?
________________________________________________________________
________________________________________________________________
________________________________________________________________

What is the key benefit that you bring to the customers? 
Can you quantify this value?
________________________________________________________________
________________________________________________________________
________________________________________________________________

How are you different than competitors / existing solutions? 
What makes you unique?
________________________________________________________________
________________________________________________________________
________________________________________________________________

